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In the labyrinth of the property market, where hours 
of online searches often yield frustration rather than 
fulfilment, a buying agent could be the solution. We 
ask Clare Coode to explain further: “It’s important 
to note that we are not estate agents – we don’t sell 
houses – and we are completely impartial. A buying 
agent’s sole mission is to act in the best interests of 

the buyer, navigating the complex landscape of property 
acquisition with discretion, expertise and dedication.”

With a limited number of clients at any given time, Clare 
ensures an unwavering focus on each buyer’s unique 
requirements, avoiding any conflicts of interest. We ask 
her about the benefits of such a service: “The journey 
begins with the property search itself. It is estimated that 
buyers in the UK spend an average of 60 hours looking at 
properties before they find the right one; a buying agent 
can cut that to single digits. In addition, with an estimated 
40% of prime property sold off-market, by leveraging close 
relationships with local estate agents, a buying agent is 
often gable to gain access to these elusive opportunities.”

However, the service extends far beyond mere proper-
ty identification as Clare explains: “I conduct thorough 
due diligence, scrutinising every aspect of a potential 
purchase, from hidden flaws to neighbourhood nuanc-

es. With offices in north Cornwall, and a deep and diverse 
knowledge of the area from over a decade of living here, I 
can instantly give clients vital information about the area as 
well as the property, and can immediately view it on their 
behalf. Armed with on-the-ground capability, I can then cu-
rate a tailored shortlist of properties for clients to consider.”

With an intimate understanding of property values and 
market dynamics, a buying agent ensures that its clients 
secure the best possible deal during the negotiation phase. 
When it comes to negotiation, Clare is able to find out – 
or may already know – the history of the property, so can 
objectively value it. On many occasions Clare has saved her 
clients more than her fee: “Buying property is an emotional 
experience,” says Clare. “Working with an objective expert 
can make all the difference. It is estimated that 40% of sales 
are currently falling through between offer and exchange; 
with Stacks, that figure drops to 3 to 4%.”

“As part of Stacks Search and Acquisition, one of the oldest 
buying agencies in the country, I am lucky to be able to 
access a wealth of additional experience. I take pride in 
helping my clients to find their dream home, acquiring it 
for the best possible price with the least possible stress.”

www.stacks.co.uk/stacks-cornwall/

If you’re looking to purchase a dream home in Cornwall, 
buying agent specialist Clare Coode of Stacks Cornwall 
could help to make it a pain-free process.
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